
The long-awaited day 
has come. Intercity 
mass transit has 

come to the Top of Utah. 
FrontRunner is making the 
trek from Ogden to Salt 
Lake on a regular schedule. 
We now wait to see how 
commuting patterns will 
change in the coming 
months and years.

One question that many 
are considering is how to 
get from the FrontRunner 
stations to their ultimate 
destinations. In Ogden, Utah 
Transit Authority buses 
provide a viable choice. 
Others wish for alternative 
options. There is talk of 
streetcars and bus rapid 
transit. I understand that an 
imaginative entrepreneur 
is going to offer a pedicab 
service in downtown Ogden. 
In case you don’t know, a 
pedicab is something of a 
cross between a bicycle and 
a rickshaw.

Interestingly, an option 
used in cities across the 
country has received almost 
no attention in Ogden. That 
option is walking. When 
I travel to our country’s 
major cities, walking is one 
of my preferred modes of 
transportation. On many 
trips I have walked from 
midtown Manhattan to the 
Met Museum, across Central 
Park and down to Times 
Square. My wife and I once 
walked from the Golden 
Gate Bridge to Fisherman’s 
Wharf, through Chinatown, 

then back to our hotel. On 
cold and windy Chicago 
afternoons I have walked 
from Water Town Plaza 
along the Magnificent Mile 
to the Art Institute, and 
then made the return trip. 
Because of these walks, 
I have a knowledge and 
affection for these cities that 
would not have been gained 
if I had relied on mass 
transit.

 Given my experience 
in other cities, I began to 
ponder what could be done to 
increase walking in Ogden. 
What can be done to change 
habits and foster walking as 
a mode of transportation in 
downtown Ogden? Several 
things come to mind. People 
tend to walk in cities where 
lots of other people are 
walking. A key reason for 
this is that people tend to 
feel safer when they are in 
groups. Walkers are common 
in downtown Ogden when 
large groups come to the 

downtown area. This 
is the case during 
the farmers’ market, 
summer concerts, the 
lighting of Christmas 
Village and other 
events.

Events are a 
great way to get 
people walking in the 
downtown area, but 
it is not practical to 
host major events 
on a daily or weekly 
basis. Can something 
be done to entice 

more people to walk on a 
daily basis? One of the most 
effective tools is retailing 
and restaurants.

Retail businesses attract 
walkers. The term “window 
shopping” accurately 
describes the power of 
retail stores to generate foot 
traffic. The retail businesses 
and restaurants along 
25th Street have greatly 
increased the number of 
people walking along 25th 
Street between Wall and 
Grant avenues. The opening 
of the Salomon Center 
has stimulated pedestrian 
activity on 23rd and 
Washington. The continued 
enhancement of retailing in 
downtown Ogden will do a 
great deal to create a vibrant 
and welcoming downtown 
where people enjoy walking.

Can other things be 
done to promote walking 
in downtown Ogden? The 
answer is certainly yes.

Efforts to beautify 

the downtown will help. 
Attractive street signs and 
benches can send important 
psychological signals that 
walking is appropriate. 
Anything that increases 
perceptions of safety 
will make walkers more 
comfortable. In my view, 
making the effort to promote 
walking in downtown 
Ogden will yield significant 
dividends for the city.

One of my favorite quotes 
from Henry David Thoreau 
regards walking. Thoreau 
said, “There is in fact a sort 
of harmony discoverable 
between the capabilities of 
the landscape within a circle 
of a 10 miles radius, or the 
limits of an afternoon walk, 
and the three score years 
and 10 of human life. It will 
never become quite familiar 
to you.”

Thoreau was writing of 
the countryside, but walking 
also has the capacity to 
make an urban environment 
discoverable. Walking 
makes a city familiar in 
ways that other modes of 
transportation don’t. It would 
be nice if visitors arriving in 
Ogden via FrontRunner were 
inclined to discover Ogden 
by taking a leisurely walk 
through Ogden’s downtown.

Whenever you need to go somewhere, consider walking
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It had been 20 years since I bought a 
car for myself. Six days ago, that long 
drought ended. I bought a brand-new 

Chevrolet Cobalt. I really like the car and 
the price I paid for it. (More on that in a 
moment.)

I’ve always driven small, fuel-efficient 
cars — accordingly, the Cobalt is a compact 
with a solid highway mileage rating of 31 
mpg. But in buying it, I did something that 
was a sharp reversal of form: I bought a 
small car built in America by a U.S.-based 
automaker.

The last time I did that was in the very 
early 1980s, when I was a young, financially 
struggling reporter with a wife staying at 
home with our two preschool daughters. I 
paid $1,000 cash for a used 1975 Chevrolet 
Vega, an ugly little army-green station wagon 
that should be in the General Motors Hall of 
Shame.

The Vega had beaucoup problems, 
including a regularly malfunctioning manual 
transmission that periodically required me 
to crawl under the car to unstick the gears. I 
once did this in a new business suit, drawing 
guffaws from passing motorists. Yeah, real 
funny.

Fifteen months ago, I exorcised those 
demons by writing about the Vega in a 
column that included this comment: “Ideally, 
I’d like for my next car to be made in 
America by an American automaker.”

I want to see the beleaguered, much-
maligned U.S. auto industry survive and 
thrive. It’s important to keep decent-paying 
manufacturing jobs and industrial know-
how in America rather than shipping it all 
overseas.

Sometimes it seems as if we’re becoming a 
bipolar economy of wildly overcompensated 
CEOs and hedge fund managers at one end 
and undercompensated, uninsured working-
class people on the other, with a shrinking 
middle class treading water in between.

My nightmarish experience with the Vega 
soon would steer my wife, Nina, and me 
toward Toyota, which long has built reliable, 

fuel-efficient small cars such as the Corolla. 
Nina drives a 2000 Toyota Rav 4, a small 
SUV. Having purchased the Cobalt, I sold 
my 16-year-old Toyota Tercel (still running 
well, with only 118,900 miles on it) to a family 
wanting a small car that gets good mileage in 
a period of $3.60-a-gallon gasoline.

The fact that I overcame my checkered 
Vega past and bought a Chevy Cobalt speaks 
volumes: It says that U.S. car makers are 
producing attractive, better-built small cars 
with good mileage ratings and pleasing price 
tags.

In purchasing the Cobalt, I finally was 
able to fulfill my wish of buying an American 
small car without feeling I was being played 
for a sucker. The vehicle is built at General 
Motors’ plant in Lordstown, Ohio.

There’s lots to like about my Cobalt. With 
a 2.2-liter engine, it has ample power to 
complement its good mileage rating. 

It drives quietly both in town and on the 
highway (in contrast to one rating declaring 
it “noisy”).

The four-door, automatic-transmission 
sedan I bought is modest-size but not tiny, 
with comfortable seating for four average-
size people. It has a good radio and CD 
player. It’s got side air bags. The trunk is 
surprisingly large. I like the car’s styling 
and the pretty, dark-blue color of the one I 
bought.

The price tag was not only pleasing but 
surprising. Reduced by ample rebates and 
discounts, I purchased it for $12,238 — a 
figure low enough to allow me to pay cash 
and avoid a car payment. That price included 
tax, title and license, and I had no trade-
in. The car has a good warranty and free 
roadside assistance package.

Considering all factors, I believe I 
probably got more bang for the buck with 
this car than I would have with some of the 
Cobalt’s strong small-car competitors built by 
foreign-based carmakers. That’s something I 
once thought I’d probably never say.

Smith is an editorial writer for the Fort 
Worth Star-Telegram. Readers may write to 
him at 400 W. 7th Street, Fort Worth, Texas 
76102, or via e-mail at jzsmith@star-telegram.
com.

Singing the domestic vehicle blues no more

Doonesbury will return on June 16
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